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l. Disclaimer and Statement Regarding Use of Non-GAAP Measures

This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 
1933 and Section 21E of the Securities Exchange Act of 1934. These statements may relate to, but are not limited 
to, expectations of future operating results or financial performance, market size and growth, industry developments 
and trends, the calculation of certain of our financial and operating metrics, capital expenditures, plans for future 
operations, headcount and productivity growth, carbon emissions goals, competitive position, technological 
capabilities, inventory capacity, customer adoption of and results from our Connected Operations Cloud and 
strategic relationships, as well as assumptions relating to the foregoing. Forward-looking statements are inherently 
subject to risks and uncertainties, some of which cannot be predicted or quantified and could cause actual results 
and events to differ. In some cases, you can identify forward-looking statements by terminology such as “may,” 
“will,” “should,” “could,” “expect,” “plan,” anticipate,” “believe,” “estimate,” “predict,” “intend,” “potential,” “would,” 
“continue,” “ongoing”, “guidance” or the negative of these terms or other comparable terminology. You should not 
put undue reliance on any forward-looking statements. Forward-looking statements should not be read as a 
guarantee of future performance or results and will not necessarily be accurate indications of the times at, or by, 
which such performance or results will be achieved, if at all. Forward-looking statements are based on information 
available at the time those statements are made, including information furnished to us by third parties that we have 
not independently verified, and/or management’s good faith beliefs and assumptions as of that time with respect to 
future events and are subject to risks and uncertainties that could cause actual performance or results to differ 
materially from those expressed in or suggested by the forward-looking statements. In light of these risks and 
uncertainties, the forward-looking events and circumstances discussed in this presentation may not occur and 
actual results could differ materially from those anticipated or implied in the forward-looking statements. These 
risks and uncertainties include our ability to retain customers and expand the Applications used by our customers, 
our ability to attract new customers, our future financial performance, including trends in revenue and annual 
recurring revenue (“ARR”), net retention rate, costs of revenue, gross profit or gross margin, operating expenses, 
customer counts, non-GAAP financial measures (such as non-GAAP gross margin, non-GAAP operating margin, and 
non-GAAP adjusted free cash flow margin), our ability to achieve or maintain profitability, the demand for our 
products or for solutions for connected operations in general, the ongoing COVID-19 pandemic, possible harm 
caused by silicon component shortages, possible harm caused by a security breach or other incident affecting our 
or our customers’ assets or data, our ability to compete successfully in competitive markets, our ability to respond 
to rapid technological changes, and our ability to continue to innovate and develop new Applications. The 
forward-looking statements contained in this presentation are also subject to other risks and uncertainties, 
including those more fully described in our Annual Report on Form 10-K for the fiscal year ended January 29, 2022 
and other filings and reports that we may file from time to time with the Securities and Exchange Commission, 
including our Quarterly Report on Form 10-Q for the fiscal quarter ended April 30, 2022. Except as required by law, 
we do not undertake any obligation to publicly update or revise any forward-looking statement, whether as a result 
of new information, future developments or otherwise.

This presentation contains statistical data, estimates and forecasts that are based on independent industry publications or 
other publicly available information, as well as other information based on our internal sources. This information involves many 
assumptions and limitations, and you are cautioned not to give undue weight to these estimates. We have not independently 
verified the accuracy or completeness of the data contained in these industry publications and other publicly available 
information. Accordingly, we make no representations as to the accuracy or completeness of that data nor do we undertake to 
update such data after the date of this presentation. 

The trademarks included herein are the property of the owners thereof and are used for reference purposes only. Such 
use should not be construed as an endorsement of the platform and products of Samsara.

This presentation also includes certain non-GAAP financial measures, which have not been prepared in accordance 
with generally accepted accounting principles in the United States (“GAAP”). These non-GAAP financial measures are 
in addition to, and not as a substitute for, or superior to, financial measures calculated in accordance with GAAP. There 
are a number of limitations related to the use of these non-GAAP financial measures versus their nearest GAAP 
equivalents. For example, other companies may calculate non-GAAP financial measures differently or may use other 
measures to evaluate their performance, all of which could reduce the usefulness of our non-GAAP financial measures 
as tools for comparison. Please see the Appendix for reconciliations of these non-GAAP financial measures to their 
nearest GAAP equivalents.

Our non-GAAP gross profit is defined as gross profit plus stock-based compensation expense-related charges, 
including employer taxes on employee equity transactions, included in cost of revenue and non-GAAP gross margin is 
defined as non-GAAP gross profit  as a percentage of total revenue. We believe that non-GAAP gross profit and 
non-GAAP gross margin provide useful information to our management and investors and comparability with our past 
financial performance and facilitates period-to-period comparisons of operations. We define non-GAAP sales and 
marketing expense, non-GAAP research and development expense, and non-GAAP general and administrative 
expense as sales and marketing expense, research and development expense, and general and administrative 
expense, respectively, excluding stock-based compensation expense-related charges, including employer taxes on 
employee equity transactions, and compensation expense in connection with 2019 tender offer. Non-GAAP sales and 
marketing margin, non-GAAP research and development margin, and non-GAAP general and administrative margin are 
defined as non-GAAP sales and marketing expense, non-GAAP research and development expense, and non-GAAP 
general and administrative expense, respectively, as a percentage of total revenue. Non-GAAP operating loss is 
defined as loss from operations plus stock-based compensation expense-related charges, including employer taxes 
on employee equity transactions, compensation expense in connection with 2019 tender offer, lease modification, 
impairment, and related charges, and restructuring and related charges. Non-GAAP operating margin is defined as 
non-GAAP operating loss as a percentage of total revenue. We believe that non-GAAP operating expenses and 
non-GAAP operating loss provide our management and investors consistency and comparability with our past 
financial performance and facilitates period-to-period comparisons of operations. Adjusted free cash flow is defined 
as net cash used in operating activities less cash used for purchases of property and equipment, plus non-recurring 
capital expenditures associated with the build-out of our corporate office facilities in San Francisco, net of tenant 
allowances. Adjusted free cash flow margin is calculated as adjusted free cash flow as a percentage of total revenue. 
We believe that these measures are useful in evaluating liquidity and provide information to management and 
investors about our ability to fund future operating needs and strategic initiatives.

A reconciliation of non-GAAP guidance financial measures to corresponding GAAP guidance financial measures is not 
available on a forward-looking basis without unreasonable effort due to the uncertainty and potential variability of 
expenses, such as stock-based compensation expense-related charges, that may be incurred in the future and cannot 
be reasonably determined or predicted at this time. It is important to note that these factors could be material to our 
results of operations computed in accordance with GAAP.
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Q1 FY23 
Business Highlights



Samsara—The Connected 
Operations Cloud

To increase the safety, efficiency, 
and sustainability of the operations that 

power the global economy

OUR MISSION

$607M 
Q1 FY23 ARR1

59%
YoY ARR Growth

897 
Customers with 
$100K+ ARR

73%
YoY Customer Growth 

Fiscal year ends on the Saturday closest to February 1   
1 See Appendix for definition



Physical Operations are 
the infrastructure that 
keeps our planet running 

1 Internal estimate based on 2021 analysis of multiple third-party sources.

>40%
of Global GDP1
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l. A horizontal platform 

serving diversified industries
15,000+ Core Customers  | ~900 customers with ARR > $100K 

ARR By Industry1

Figures as of Q1 FY23. Percentages may not add up to 100% due to rounding.
1 See Appendix for methodology
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l. Helping our customers respond to uncertain times

Reducing Insurance Claims

Heniff estimates a 50% reduction in 
liabilities because of Samsara’s technology

Improving Fuel Efficiency

GP Transco used Samsara to reduce idling 
by 35%, saving an estimated 205,000 gallons 
of fuel or over $350,000 in savings

Streamlining Worker Productivity

UFP Industries estimates they saved 
$600,000 annually in operational and 
administrative costs by going paperless 
with Samsara 



Partnering with customers to achieve 
their ESG goals



Building for the long term

Prioritizing Profitability

➔ Physical operations is 
  >40% of global GDP

➔ Responsible growth

Unlocking the 
Global Talent Pool Customer Connectivity

➔ Inaugural Samsara Beyond 
customer conference

➔ Flexible work

➔ Global talent pool - North 
America and EMEA
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Fiscal year ends on the Saturday closest to February 1
1 See Appendix for definition

Rapid growth at scale

ARR ($M)1 GAAP revenue ($M)

71% 63%64% 59%
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FY21

Fiscal year ends on the Saturday closest to February 1

Increased focus on large customer opportunities

73% 

FY21 FY22 FY23 FY22 FY23

<$5K ARR 
Customers

$5K–$100K ARR 
Customers

$100K+ ARR 
Customers

CORE
CUSTOMERS

ARR MixNumber of $100K+ ARR customers
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Figures as of Q1 FY23
1 Defined as two or more product subscriptions
2 See Appendix for definition
3  Represents segmentation of total ARR by product 

Multi-product adoption 
driving multiple growth vectors

70%+
Core Customers2

90%+
$100K+ customers

Video-based Safety
$250MM+ of ARR

Vehicle Telematics 
$250MM+ of ARR

Multi-product adoption1

Safety Telematics Monitoring

Site Visibility Driver Apps

Apps & Driver 
Workflows, 

Equipment, Sites
10%+ of ARR

Multiple products at scale3
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Improving operating efficiency
72%

Non-GAAP gross margin1 Adjusted free cash flow margin1 Non-GAAP operating margin1

FY21Q1 FY22 Q1 FY23 FY22 Q1 FY22 Q1 FY23

FY21 FY22 Q1 FY22 Q1 FY23

Fiscal year ends on the Saturday closest to February 1
1 See Appendix for reconciliation to GAAP financial measures.

FY21 FY22

72%70%
73%71%

(27%)

(71%)

(18%) (42%)

(42%)

(76%)

(36%)
(46%)

Biggest difference in Q1 FY23:

➔ Purchase of IoT devices to meet customer demand

*Non-GAAP operating margin and adjusted free cash flow 
margin expected to converge in long-term model
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Fiscal year ends on the Saturday closest to February 1
1  See Disclaimer and Statement Regarding Use of Non-GAAP Measures and Appendix for reconciliation to GAAP financial measures

Financial guidance

Total Revenue

Y/Y Growth

$142 million - $144 million

41% - 43% growth

$590 million - $600 million

38% - 40% growth

Non-GAAP Operating Margin %1 (22%) (20%)

Non-GAAP EPS1 ($0.06) - ($0.07) ($0.22) - ($0.24)

Q2 FY23 FY23
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Fiscal year ends on the Saturday closest to February 1
1  Refers to previously issued financial guidance dated 03/22/2022

Comparison to previously issued guidance

G
ro

w
th

49% 63% 34% 39%

Q1 FY23 FY23
Re

ve
nu

e 
($

M
)

Prev. Guidance 
Midpoint1

$131 $143

$12

Q1 
Performance

Actual
Results

$573
$595

$12
$10

Prev. Guidance 
Midpoint1

Q1 
Performance

Guidance 
Change

Current 
Guidance 
Midpoint

9% Beat
4% Raise
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Fiscal year ends on the Saturday closest to February 1

GAAP to Non-GAAP Reconciliations
Note: Figures (other than %’s) in $000’s

FY20 FY21 FY22 1Q22 1Q23

GAAP S&M expense $181,556 $202,262 $291,209 $52,286 $87,449

Less: Stock-based compensation 
expense-related charges

($1,064) ($6,947) ($62,548) ($188) ($14,359)

Less: Compensation expense in 
connection with 2019 tender offer

($1,099) $0 $0 $0 $0

Non-GAAP S&M expense $179,393 $195,315 $228,661 $52,098 $73,090

Non-GAAP S&M margin (% of total revenue) 150% 78% 53% 59% 51%

GAAP R&D expense $70,466 $99,738 $205,125 $23,530 $40,985

Less: Stock-based compensation 
expense-related charges

($818) ($13,783) ($102,849) ($172) ($13,520)

Less: Compensation expense in 
connection with 2019 tender offer

($2,836) $0 $0 $0 $0

Non-GAAP R&D expense $66,812 $85,955 $102,276 $23,358 $27,465

Non-GAAP R&D margin (% of total revenue) 56% 34% 24% 27% 19%
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l. GAAP to Non-GAAP Reconciliations

Note: Figures (other than %’s) in $000’s

Fiscal year ends on the Saturday closest to February 1

FY20 FY21 FY22 1Q22 1Q23

GAAP G&A expense $47,339 $75,223 $159,843 $24,884 $43,742

Less: Stock-based compensation 
expense-related charges

($980) ($4,821) ($66,497) ($1,092) ($14,028)

Less: Compensation expense in 
connection with 2019 tender offer

($1,406) $0 $0 $0 $0

Non-GAAP G&A expense $44,953 $70,402 $93,346 $23,792 $29,714

Non-GAAP G&A margin (% of total revenue) 38% 28% 22% 27% 21%

GAAP gross profit $71,543 $174,512 $303,861 $62,102 $103,027

Add: Stock-based compensation 
expense-related charges

$6 $13 $6,344 $1 $1,760

Non-GAAP gross profit $71,549 $174,525 $310,205 $62,103 $104,787

Non-GAAP gross margin 60% 70% 72% 71% 73%
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l. GAAP to Non-GAAP Reconciliations

Note: Figures (other than %’s) in $000’s

Fiscal year ends on the Saturday closest to February 1

FY20 FY21 FY22 1Q22 1Q23

GAAP operating loss ($227,818) ($209,479) ($353,848) ($38,598) ($70,205)

Add: Stock-based compensation 
expense-related charges

$2,868 $25,564 $238,238 $1,453 $43,667

Add: Compensation expense in connection 
with 2019 tender offer

$5,341 $0 $0 $0 $0

Add: Lease modification, impairment, and 
related charges

$0 $0 $1,532 $0 $1,056

Add: Restructuring a related charges $0 $6,768 $0 $0 $0

Non-GAAP operating loss ($219,609) ($177,147) ($114,078) ($37,145) ($25,482)

Non-GAAP operating margin  (183%)  (71%)  (27%) (42%) (18%)

Net cash used in operating activities ($192,525) ($171,769) ($171,481) ($37,070) ($48,782)

Add: Purchase of property and equipment ($29,990) ($32,102) ($19,353) ($3,508) ($10,668)

Less: Purchase of property and equipment 
for build-out of corporate office facilities

$6,408 $14,319 $11,096 $614 $8,768

Adjusted free cash flow ($216,107) ($189,552) ($179,738) ($39,964) ($50,682)

Adjusted free cash flow margin  (180%)  (76%)  (42%) (46%) (36%)
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Annual Recurring Revenue 
We define ARR as the annualized value of subscription contracts that 
have commenced revenue recognition as of the measurement date. 

Customer
We define a customer as an entity which has an ARR of greater than 
$1,000 at the end of a reporting period.

Core Customer
We define a core customer as an entity which has an ARR of greater 
than $5,000 at the end of a reporting period.

Large Customer
We define a large customer as an entity which has an ARR of greater 
than $100,000 at the end of a reporting period.

ARR by Industry Chart Methodology
Listed industry data is available for Samsara customers comprising 
~80% of ARR. Our analysis assumes that the remaining customers 
track the same breakdown by industry as the customers for which data 
is available.

Definitions / Methodology


